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AAAIC Set For January 19,2007 
As 2006 comes to an end, the lAAA's best way to gauge its 
accomplishments is to look back. By looking back we can also 
get a clear picture of what our future holds. I can't focus on the 
economy or the events that are taking place around the world, but 
I will share some interesting comments made during my interview 
with Gary BemetL His name may not ring a bell, but we have all 
seen him running all over during the Barrett-Jackson auction. He 
is the guy with the slicked back hair and ponytaiL Bennett is the 
senior automotive specialist with Barrett-Jackson. Gary Bennett: 
"When I think about Barrett Jackson's success over the last 
several years consider, we've had 9/11, we had a stock market 
crash, we had desert Storm, we had a dot com crash and then you 
can believe that the economy is still in the sh— t̂er and Barrett 

Jackson has been immune to every one of those things. 
The l A A A completed 12 successful years as a 
viable association. The accomplishments are 
many, starting with the association's formation 
itself, establishment of auto appraiser ethics, 
master appraiser certification, l A A A online 
training seminars, regional workshop meetings, 
the A l l Auto Appraisal Industry Conference and 
the l A A A Apprentice Appraiser Program and the 
auto-appraiser website, complete with its find-an-
appraiser map. The l A A A announced the 
formation of the Auto Mediators Association and 
website in 2006, 
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The announcement was made during the AAAIC and 
drew applause then and has been well received and 
welcomed by insurers, attorneys, members and other 
appraisers who we have spoken with since. 2006 wi l l go 
down in auto appraisal industry history as another year 
that the l A A A made a huge impact on auto appraisers 
and the industry they serve. 

The fourth annual AAAIC is making news that the entire 
appraisal industry wi l l talk about for years. Membere 
and others have signed up to attend fix)m across the US. 
You should make the trip yourself just so you don't have 
to hear someone say, " I told you so." 

The La Quinta Inn & Suites of Scottsdale, Arizona is the 
only place where you can be the first to get the l A A A 
Automediators.com ethics and procedure traming and 
certificate, which wi l l be required to participate as an 
Automediator.com, associate. It is a great opportunity to 
invest in your fiiture and increase your potential to earn 
revenues and credibility. 

The l A A A wi l l use the AAAIC to make important 
announcements that wi l l enhance the value of being a 
member beyond the opportunity to participate in 
training, while attending the AAAIC in January. 

The fourth AAAIC should be awesome in itself with the 
addition of a diversified group of speakers, but the 
excitement and hi-lite for 2007 wi l l be auto mediation. 
Amy Coren of the University Of Texas at Austin wi l l 
administer the training and provide the test; the Auto 
Mediators Association wil l provide the certification. 
Amy has a Ph.D in psychology and dispute resolution, 
and is involved in advising U.S. embassy officials in 
Turkey on mediating between Turkey, Syria and Iraq. 
Coren is presently working with the Texas Bar 
Association establishmg criteria for art)itration and 
mediation procedures. The lAAA's preliminary research 
revealed that arbitration websites report 2.5 million hits 
monthly. This is your opportunity to participate in a 
viable part of our industry through belonging to the 
lAAA/Auto Mediators Association and the 
Automediators.com administrative website. 

And i f that subject doesn't tickle your fancy, the l A A A 
has arranged a seminar by the famed attorneys of Te 
Tondo and Bryan. The duo wi l l discuss the requirements 
expected of expert witnesses. 

The l A A A wi l l also host a procedure review course. 
LAAA members wi l l need a procedure certification to 
fulfill the 2007 IRS directive, requiring chartable 
contribution appraisals to be performed by appraisers 
that are members of a recognized association that offers 

continuing training courses that the appraisers have 
participated and completed. I f you think this regulation 
won't affect you, think again, even i f you don't get much 
charitable contribution work since the 2005 regulation 
changes. Those federal regulations wi l l eventually affect 
our enthe industry, starting with estates and their 
planning. 

The l A A A announced intentions to form an additional 
association, during the last AAAIC. The lALAA/Auto 
Mediators Association wi l l organize the appraisers that 
wi l l be associates of the website. The associates wi l l be 
trained, certified and versed in fulfilling the 
requirements defined in the appraisal clause found in 
auto insurance policies. 
"The organization w i l l be developed to enhance the 
appraisal association as an additional outlet for 
member participation, and as a direct result, 
income", as stated by member Lance Coren at the 
Nov. 11 on-line meeting. 

So, what is an appraisal clause? The l A A A offers 
you this information. The Insurance 
Arbitration/Appraisal Clause Hearing language is 
included in al l insurance policies within the United 
States, and is the main basis for the additional outlet 
for the rendering o f settlements for insurance value 
disputes. ! = 

Standard Policy Language Applies (Commonly Known As 
The APPRAISAL CLAUSE): Under the provisions of the 
insurance policy, where the value of an insured's vehicle is not 
agreed upon in the settlement process, the vehicle owner 
secures the services of an independent appraiser to represent 
his/her interest in the fair market value of the vehicle. The 
insurance carrier also retains an independent appraiser to 
represent their position and interest in the matter. Furthermore, 
the policy clause stipulates that an award shall be made 
binding, by the agreement of any two (2) appraisers or umpire 
attending the appraisal clause hearing. This AWARD is also 
made without consideration of deductible, sales tax, license or 
license transfer fee or any other provision of the above 
policy^licies which affect the amount of the insurer's 
liability there under. 

Each of the parties to the case bares the burden of payments 
for services rendered to their prospective appraisers and 50% 
of the fee charged by the Umpire/Judge selected to hear the 
case. It is also agreed that none of the applicable Umpire Fees 
for this hearing will be deducted from the insurer's settlement 

The Appraisal Clause listed above is an example that 
might vary by policy. (Remember that the Appraisal 
Clause only pertains to one's own insurance. To my 
knowledj^, a person in dispute because their vehicle was 



Russo and Steel Moiiterey Auction Seminar. 
Russo and Steele asked the lAAA to provide attendees 
another free auction-bidder seminar. [AAA members 
Gerry Martel and Tony Monopoli presented, as member 
Lance Coren couldn't participate due to the loss of his 
father-in-law. j I 

Geny started the ""How to Become a Proficient 
Bidder/Buyer" seminar at The Russo and Steele auction 
on August 18 at the entrance area to the Monterey 
Marriott Dovratown. The first-ever lAAA Russo and 
Steele seminar showed promise and was well received 
by attendees. The lAAA would like to thank member 
Gerry Martell who immediately filled the void left by 
the absence of Lance Coren and Max Janisch. My 
assistant Marion Monopoli filled Janisch's position 
throughout the Monterey experience. 

The lAAA/Russo and Steele Seminar presenters offered 
words of wisdom about the collector car market and 
buying at auction that were well received. The 
lAAA/Russo and Steele Collector Car Auction seminar 
would like to mention the sponsors that made the series 
possible. They include the publishers of the NADA 
Collector Car Appraisal Guides, Black-Book CPI Value 
Guides and Putnam Leasing Company. 

A A C A Museum Buy-A-Brick 
l A A A members participated in this exciting 
promotional opportunity. The LAAA notified 
members about this via email and members took 
advantage by sending their check. Member Rick 
Stoeber of Red Bank, NJ even sent an additional 
check for the l A A A to offset its centerpiece Logo 
Brick's costs. The association purchased two logo 
bricks to hi-lite and identifies us as supporters of the 
AACA and their museum. 

L to R: Joe Jesser, James Wood EL, Jamie Del Valle, 
Tony Monopoli pose for a photo at the unveiling of the 
lAAA/AACA Museum Buy a Brick promotion, the 
bricks are positioned prominently and permanently in 
the entranceway to the AACA Museum. 

The AACA Museum promotion shows lAAA member 
devotion to preserving automotive history by supporting 
the AACA and their museum. 

The association gains good public exposure for members 
and ensures a good rapport with over 60,000 fellow 
antique car owners from around the US. The effort 
gives visitors the opportunity to view member's names 
and states, and the LAAA logos allow onlookers to use 
our included web addresses to look us up. 

The Following members purchased bricks: Tony 
Monopoli *, Dave Bayowski *, Joseph Jesser *, Jaime I . 
Del Valle, Robert J. Lojewski *, Lance S. Coren *, 
William Schultz *, James C. Wood D *, Ike Eisenhart, 
Steven W. Heyl, Gerry Martel, Vincent Mathia m , Ed 
Pierce and Jerry Slonsky, W îlliam Hapeman, Gary 
Haugley, Donald P. Mills, Richard A. Stoeber and 
Duane Wilson. On behalf of the AACA and the lAAA, 
thanks. TM 

2007 Dues Notice: 
The lAAA included a dues notice in this A A N . The 
2007 dues are due by December 31,2006. Many 
members have already paid their dues. Please send 
your check and provide your name, l A A A member 
number and any information that has changed since 
your last renewal. The LAAA wi l l offer members 
the posibility of paying though various credit cards 
using PayPal. 



Auto Appraiser Industry News: 
The Auto Appraiser hidustry News is another of the 
benefits of membership in the association. The l A A A 
collects pertinent information that affects our automotive 
industry and has provided it to members in a bi-monthly 
email since mid- 2005. The information the association 
provides is often too time sensitive to put in our Auto 
Appraiser News, which wi l l also be converted to an 
online publication which wil l be able to provide the most 
up to date association news in a more timely manner. 
This Auto Appraiser News includes the Auto Appraiser 
News that would have been emailed December 15*. 

Water Damage Exclusion Ruled Ambiguous 
By Eric Gilkey, Associate Editor 
In an unexpected ruling that could have wide-ranging 
effects on insurers and Katrina claimants affected by the 
rupture of the New Orleans levee system, a federal judge 
in the city has ruled that the water damage exclusion is 
ambiguous because it does not necessarily include man-
made causes and therefore must be construed against the 
companies. j I 

"The word 'flood' has numerous meanings," said United 
States District Court Judge Stanwood R. Duvall, Jr., in 
his 85-page ruling. "It is defined in virtually all 
dictionaries first as a noun more than as a verb. In the 
policies being examined by the court, it is used as a 
noun. As noted, most of the definitions of the noun 
imply encroachment of water caused by an act of nature. 
Furthermore, this exclusion has been the subject of 
differing interpretations in the jurisprudence, which 
further demonstrates that it is susceptible of two 
reasonable interpretations. As such, under Louisiana 
civilian principles and the jurisprudence constant, this 
court finds the ISO Water Damage Exclusion 
ambiguous." 

Duvall Jr. also outlined and explained several other 
points of contention by insurers. The first included the 
notion that the existence of the National Flood Insurance 
Program means that standard insurance policies aren't 
mean t to cover flooding of any sort, an assertion he 
dismissed. 

" I f an insurer wanted to exclude coverage for damages 
covered by a national insurance program, it could so 
state ui the relevant exclusion," said Duvall Jr. 

Because he had found flood damage language 
ambiguous, Duvall Jr. also found that an exclusion for 
ensuing loss provisions for faulty, inadequate, or 
defective design of the levees was inapplicable. "As the 
court has found there is coverage for the flcK>d damage 

as alleged, then the losses would be considered 'ensuing' 
and as such, these exclusions would be inapplicable," 
said Duvall Jr. i 

He also said diat anti-concurrent causation language was 
inapplicable to the ISO water exclusion because there is 
no separate or other cause of damage. He was careful to 
point out that the New Orleans situation is different than 
the issues being faced in Mississippi, where a 
combination of wind and water forces were present. 

In an interesting note, Duvall granted State Farm's 
request for dismissal because he said the company has a 
provision in its policies that removes the ambiguity in 
regards to whether the flood was caused naturally or was 
man-made. He also granted The Hartford's dismissal 
request l^cause it expressly lists levee failure as 
exclusion in its policies. 

New Members: 
The l A A A new-member qualification process includes 
emailing and postmg an applicant's photo and 
information in the association's Auto Appraiser News 
for review by the entire membership. It is your 
obligation and responsibility to review this information 
prior to their acceptance. A trial period of eighteen 
months is the final step of the process. 

You can use the LAAA member ID to determine when 
that trial period wi l l end. Member number 100(930) 
00(06) (930) = Sept 30, (06) = 2006 so add 18 months 
making this trial period to end March 2008. 
The lAAA Welcomes New Members! 

lAAA # 1009300005 | 
GaryHaugley ; ; 
BosHog Appraisals | 
1523 S. Coast Highway 
Oceanside, CA 92054 
760-722-1266 

LU\LA# 1007319906 ' J 
Jerry MacNeish * 
Camaro Hi Perfonnance Inc. 
5750 Kinsmen Courage Ct 
Eldersburg,MD 21784 ; 
410-781-0418 I 

IAAA# 1001050006 i 
Brian Bassett 
Bassett Classics 
2616 Sharon Street STE D 
Kenner, LA 70062 
504-218-7460 



damaged by another insurer (third party) is not provided 
this option.) I 

Today, the appraisal clause spells out the basic 
procedure and path to settle the dispute. 

This one defines a third appraiser as an umpire. Larry 
Zilch informed other members that the arbitration option 
(appraisal clause) has been in policies since the 1970's. 
His comment was made during the Nov. 30*** lAAA 
online meeting. Zilch should know, since he is an 
Orlando based member who was formerly an auto 
insurance claims supervisor. 

Lance Coren informed members at that same meeting 
that he encountered this type of language in auto policies 
that are written in England as well. I discussed the plans 
to provide this service with Nigel Mathews of the 
Insurance Company of BC AKA Canada, while at 
Pebble Beach during the Monterey event and he stated 
that the language is also in their policies. 

The Association's objective is to provide trained, ethical, 
umpires that fiilfiU the appraisal clause requirements, 
which call for a third appraiser to be used as an umpire 
to resolve insurance disputes that arise between auto 
insurance companies and their policy holders. The 
automediatiors.com website will be manned by auto 
mediator's associates that are trained with the proper 
procedures and ethics. Associates will be required to 
render a fair and unbiased decision using their 
knowledge and expertise to accomplish this. 

The automediators.com website will provide an umpire 
search, based on various criteria that are considered 
pertinent to the parties and their appraisers in dispute. 

Potential clients will be offered online or other payment 
options by the Auto Mediators website, which will 
facilitate these procedures. 

The Auto Mediators website will issue assignments and 
provide umpire payment at completion of the 
assignment. 
Automediatiors.com will provide this venue and service 
for an administration fee that will be paid by the parties 
in need of the service. 

1 provided my very first mediation, which fulfilled a NJ 
appraisal clause requirement in the 90's. The appraisal 
clause was gray and I had to provide a format that 
established time constraints and ruling requirements. My 
fee and procedure was based on whether or not the 
appraisers could resolve it without me writing a third 
appraisal. The process worked to resolve their dispute, 
but the actual settlement could have been challenged. 

Lance Coren informed attendees of our Nov. 30* online 
meeting that, "In an appraisal clause hearing, the normal 
costs involved are the payments to each of the appraisers 
for their part in the hearing process (usually $500 each) 
plus the 50% share of the neutral umpire fee (usually 
$600)." I researched many ADR websites that generalize 
and found that fees vary, but qualified arbitrators fetch 
more. 

Most appraisal clause hearings can be umpired from 
your office via conference call. Hearing procedures, 
ethics and fees will be reviewed at the first auto 
mediators procedure and ethics course that will take 
place in Scottsdale on January 19th. 

I have provided a Q & A on the overall woricing and 
procedures of the automediators.com website below. I f 
this doesn't answer your questions, email them to us 
before January 19* and I will post them to members and 
attempt to provide the answers to you and the attendees. 

Q. Who can use the mediation service? 
A. Services are availible to the general public, 
appraisers, insurance companies and others when vehicle 
value or damage related disputes arise. 

Q. Who can invoke an Appraisal Clause? 
A. Individuals and insurers have a right to invoke the 
appraisal clause in most states, but verify this with your 
state and your insurance policy "Appraisal Clause." 

Q. Is the process fair? 
A. The auto mediation process uses appraisers who vow 
to remain unbiased. | 

Q. Is the process reasonably priced? 
A. The cost to mediate is much less than Ae alternatives, 
such as litigation. 

I 

Q. Is the process timely? 
A. The time to process varies, but takes less rime than it 
would in a judicial setting. 

Q. Do Auto Mediators Associate appraisers follow 
guidelines? 
A. Auto Mediatoi^ Associates are required to adhere to 
ethics as prescribed by the Auto Mediators Association 
and the r u l ^ of procwhir^ and practices as prescribed 
by the law. 



Q. What does it take to participate? 
A, The Auto Mediators Association requires A l l Auto 
Mediators Association Applicants to be licensed, 
recognized and acknowledged as an automotive 
appraiser, that completes the training, testing and 
certification provided by the association. 

Minimum Licensing Requirements include: 
Federal, state or local government incorporation, LLC, 
or registered as a self-proprietor or a partnership 
business. Other licenses that appraiser can work under 
(or for) are companies that have state dealer licenses, 
restoration facility licenses or insurance company 
licenses. j 

Since the l A A A membership requirements are identical, 
LAAA members wi l l be grandfathered in after an lAAA 
member has fulfilled the initial ethics and procedure 
course and passes the wxitten test. Then they wi l l receive 
the Auto Mediators Association Certificate. 

l A A A members wi l l be given four options of which 
there wi l l be three to participate in the auto mediators 
training and testing program at the time of your 
membership renewal this year and the fourth to decline 
to participate. 

The lAAA is encouraging members to participate in the 
program by offering memberships (including those that 
take the first three options) as founding members of the 
Auto Mediators Association. I f you missed the 
opportunity to be founding members in 1994 when the 
association formed, don't miss it again! 

The training options are as follows: the first w i l l be 
the option to participate and be trained and tested 
using the criteria and written test established by M s 
Coren, while attending the AAAIC conference in 
Scottsdale. The second option wi l l be to take an on-lme 
training program and being tested while attending a 
regional meeting in 2007 while at Spring Carlisle, 
AACA meeting in Philadelphia, Barrett-Jackson in West 
Pahn Beach or at Fall Carlisle and Hershey, or possibly 
during the SEMA and NACE events in Las Vegas. 

The l A A A has included the dues renewal notice in this 
issue of the A A N . Please indicate which option you want 
by checking the one you want and signing the notice and 
returning it with your payment The l A A A can also send 
you a PayPal email request that allows you to pay with 
PayPal or credit/debit cards. l A A A member dues and the 
additional $99 are required to be paid in f i i l l before 
attending the AAAIC and participate in the training in 
Scottsdale. Members taking any of the three options w i l l 
ensure their inclusion in the automediation.com 
associate program. 

The program wi l l aUow them to participate as an umpire 
who wi l l be provided the training, procedures, forms and 
clients to make auto mediation a very lucrative add-on 
revenue opportunity for LAAA members that are 
automediator.com associates. 

The LAAA established an AAAIC sponsor program for 
industry and appraisal companies starting with AAAIC 
in. The NADA and CPl are both Platinum Sponsors and 
Putnam Leasing is our first ever "Double-Platinum 
Sponsor". Thanks Steven. 

The event starts with the Auto Mediation Association 
course at 4:00 pm. The AAAIC starts at 6:00 pm with a 
buffet provided by the NADA Classic Collector Car 
Price Guides and the Nadaguides.com. It usually wraps 
up after 10 pm. 

Max Janisch was awarded the l A A A MVP award at the 
2006 AAAIC by Co-Chairs Lance Coren and Tony 
Monopoli. The l A A A poled its advisory board before 
selecting Janisch, who is the first non-member to receive 
the coveted award. Janisch was responsible for creating 
the All-Auto-Appraisal-Industry website and the AAAIC 
evening's program. He even handled video and 
photography duties for our conference and the Russo and 
Steele lAAA Auction Seminai^. 

The program is informative and a resource for industry 
speakers and attendees. Members should call, write, fax 
or email the l A A A to suggest possible sponsors and 
speakers for upcoming AAAIC events. Members can get 
a listing in the AAAIC program for as little as $50. 

The third option is to be tested online. The first three 
options wil l add just $99, in addition to your l A A A dues 
and wi l l include automeditors.com associate status until 
December 31, 2007 and Auto Mediators association 
Founding member status forever. Although the third 
option wi l l also include an online study program and a 
combination of on-line and telephone testing. 

The 2005 and 2006 AAAIC DVD are now availible for 
immediate shipping, l A A A member only price of 34.95 
including priority shipping. Call Tony Monopoli at 201-
391-5194, or I ^ c e Coren at 559-299-0429 about a 
listing or to order yours. 



The lAAA provides Ethics meetings at 7:15 EST prior to 
all meetings, which start at 8:00 pm EST. You must 
make an appointment to be given an ethics review. 
Ethics reviews are required new members as part of the 
membership process and by all members every five 
years thereafter. 

Instructions to get A Yahoo IM: 
Member wishing to attend online meetings must have a 
Yahoo email account. They are free and are availible by 
putting www.yahoo.com in your address bar and going 
to their homepage. 
1. Click on the "Sign Up Now for a free email." 
2. When requesting a Yahoo ID "Hinf, try your own 
email ID from an existing email account. 
3. Hint: use your existing password for the Yahoo email 
account too! I 
4. To participate in the Yahoo Instant Messaging, you 
need to download and "SAVE THE YAHOO Instant 
Messaging (Messenger Program)". 
5. Send an email to the lAAA with the Yahoo email and 
then the lAAA will add you to our list. 
6. You must accept our invitation to participate. 
7. Sign into Yahoo email the night of the meeting and 
you will get an invitation to join the conference. 
You will find the meeting delightful after you all are 
accustomed to using it. 
Thanks! TM | i 

Online Meeting Protocol: 
Sign into the chatroom, using your first and last name, 
location and list your expertise. Our online training is 
interactive with references, explanations and examples 
provided by a speaker or trainer. 

MEMBERS IN T H E NEWS: 
Tony Monopoli provided insight into an article that 
wi l l appear in the Harrah's Collection Newsletter 
about the history of Hot Rods. 

CLASSIC CAR NEWS: 
The next Classic Car News will include My Opinion and 
coverage of Pebble Beach, Concorso Italiano, RM, 
Gooding and Russo and Steele Auctions in Monterey, 
and preview of the Barrett Jackson and Russo and Steele 
Auctions in Scottsdale this January. 
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Anthony M. Frer 
Anthony M. Frer & Associates 
211 East Lake Street j 
Addison, IL 60101 
630-832-6400 

IAAA# 1008150006 
Ed Pierce 
Ed Pierce Inc. 
156 Barefoot CoveHypoluxo, FL 33462 
561-779-9096 

lAAA # 1008160006 ! 
Patrick Michael Fleming | 
Acurate Appraisals I 
64 Keating Dr j 
Rochester, NY 14622 | 
585-503-4271 ' 
IAAA# 1011010006 
Gary Sparks | 
Classic Auto Appraisal 
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Independence, MO 64050 
816-456-6102 

lAAA # 1006200006 
Tommy White 
Aloha Automotive Services Inc 
Port Washington, Wl 53074 
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Fall Hershey 2006 Regional Meeting 

L to R: Steve Ferguson, Dave Bayowski, James Woods 
I I , Joe Jesser and Tony Monopoli. 

Steve Ferguson editor of the NADA Collector Car Price 
Guides ^eeted lAAA members and visitors at the Fall 
Hershey association display. Many members spent time 

at otir display during the event, and you can count on 
Dave Bayowski, and Jim Woods H to show up for the 10 
am meeting on Friday. 

The weather was beautifiil overall, tfaank God, or I 
would have never seen Steve come east again. The 
event is the largest Flea market, car show and gathering 
of car folks from around the globe. ; 

The lAAA Advisory Board 
The lAAA initiated the advisory board process in 2005. 
The board consists of founding members, lAAA Master 
Appraisers and our beloved MVP membeî  Joe Jesser 
and Lance Coren. 

Participating as an lAAA Advisory Board member is 
prestigious and is another reason to enter the lAAA 
Master Appraiser program. 

The lAAA keeps you Informed! 
The lAAA is conmiitted to keeping members well 
informed about industry related matters, pertinent to auto 
appraisers by instituting the AAIN (AUTO APPRAISER 
INDUSTRY NEWS). The lAAA emails the AAIN to 
members with those capabilities. 

The lAAA forum is another great resource availible to 
members who can post questions and get answers 
concerning the industry. You can access it on the auto-
appraiser.com website. I f you have any industry related 
news, please email it to the lAAA. 

Online Training Sessions 
The lAAA provided practice sessions before 
starting our 2006 online meetings to acquaint 
members with Yahoo Instant Messaging, which is 
used by the lAAA. ; 

The associations' meetings that took place included 
guest speaker Douglas De Tondo who has tried and won 
loss of use cases. Other topics included how to access 
your insurance regulations, definitions to be added to our 
member glossary and auto mediation and the Appraisal 
Clause. The lAAA anticipates that other guests will join 
us in 2007 at future meetings. 

The I AAA notifies members about up coming events 
and meetings by email. The lAAA online meetings 
require members to have Yahoo Instant Messaging, 
so please get it for 2007. It*s free to sign up and have 
an account, but I i^»mmend that yon can ̂ t the 
plus version with more options for $19.95 a year. 


